














of about one half mile from its site.

“Referring again to your boulevard pro-
ject and outer park system. The plan out-
lined generally follows that adopted by
this city.

“There are many reasons why it is desir-
able to secure land for this chain of parks
and boulevards as soon as possible. By se-
curing 1t now you not only obtain the bene-
fit of prices which are lower than they ever
will be, but you will also probably be able
to secure large donations for your boule-
vard system, at least that is the situation
we have found in Cleveland. You will also
secure land at a time when the adjacent
property is undeveloped, which as it de-
velops will develop in conformity to your
park and boulevard plan, and that immedi-
ately adjacent will assume such a char-
acter as to be in keeping with your parks.

“As an indication of the rapid advance
of property adjacent to parks, I will refer
to an instance in our city adjacent to Rocke-
feller parkway and Wade park. Land for
Rockefeller parkway was obtained in 1895
at a price of about $500 per acre. Land
immediately adjacent to this parkway and
fronting upon it is today selling for from
$100 to $200 per foot front for lots about 1756
feet deep, while all of the property within
a half mile or more from the park shows al-
most a similar enhancement of value.

has relatively increased, and the amount
returned into the public treasury has been
considerably increased. In this way our
parks within a comparatively short time pay
for themselves as a financial investment, to
say nothing of the relative increased happi-
ness and health of the people.

“I note your plan of obtaining more land
than actually required, with the purpose in
view of selling off property adjacent to the
parks and boulevards at the increased prices
which will prevail after the boulevards and
parks have been established. I wish to
commend you for your business foresight.

“I have often noted that we could have
made considerable by adopting a correspon-
ding policy. We are, however, prevented
from doing it under the law under which we
are operating.

Knowing nothing of the routes or areas
chosen, but assuming by reason of the ex-
pert counsel that you have had that ther
are of the best, I can see nothing that would
prompt the opposition of this commendable
pian except the narrow-mindedness or per-
sonal or partisan animosity of some people
which prompts them to oppose every worthy
plan for civic beautification or public im-
provement,

“] surely hope that this proposition may
receive the éendorsement of the voters at
the coming election.”

Capitalizing

Early in October about eighty represen-
tatives of commercial and civic organiza-
tions from cities. all over the country came
together at Grand Rapids to attend the
convention of the National (now Ameri-
can) Association of Commercial Executives.
It was a body of men representing the best
type of American citizenship and pre-
éminently active in the uplift and develop-
ment of the whole country through its
munieipalities.

The convention was a conference for the
exchange of ideas on work being done in
various sections. It was a time for getting
together and finding out what the other
fellow was doing successfully, and how his
plans might apply to one’s own perplexities
in civic problems. Rev. A. W. Wishart,
of Grand Rapids, suggested that the Asso-
ciation unite with the National Municipal
League in broadening civic service effort,
which he felt would receive a powerful im-

Civic Ideals

petus from the fact that business men as
represented in commercial organizations
were behind it. He thinks that the Associs-
tion should employ a secretary for this civie
work, and an expert who should go about
the country promoting it in various com-
munities, *he commercial organizations of
which should guarantee the expense of the
work. .

A number of excellent papers were read
on the development of home and foreign
trade and the methods of work adopted by
commercial organizations. The point that
is of greatest interest to us is that the con-
vention was in hearty sympathy with the
1mevement to make cities better worth living
in, and that, as President Clarence A.
Cotton believes:

“It pays to be good! The beautiful, at-
tractive, healthful and well governed city
can get more business, and its residents and
visitors will be happier than those of tumble-
down communities with bad pavements, fe¥
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